
HOME BUYING 101
                           workbook.



I know. It can seem like A LOT.

Likeee what comes first? How much can you afford? How do you know 
when it's the right one? Will you make a bad financial decision? How do 
you pick an agent? What's an option period? How do taxes work? What's 
a title policy? Is escrow an appetizer?

If If you're feeling confused and have no idea where to begin, I can help 
you.

I WANT TO HELP YOU.
 

It's what I do.

Wanna buy a house?

What you’re gonna find in here:
Working With A Realtor®
Information About Brokerage Services
A Quick Look At The Process
Your Budget (How Much You Wanna Spend)
Exactly What Is In A Monthly House Payment
Finding A Lender
StaStart With Where You Wanna Live
Planning Your Dream Home
Living Your Best HGTV Dream
Putting In An Offer
Under Contract
Finance Period (Just Waiting Now)
Thank You! Want More Stuff?
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WORKING WITH A REALTOR®

FREE | EXPERT | REPRESENTATION | HOUSE WHISPERER

WHAT ARE YOU WAITING FOR?
CALL ME AND let’s get started.

281.610.3719



INFORMATION ABOUT BROKERAGE SERVICES

NOW’S A GOOD TIME FOR ME TO GIVE YOU A FORM I 
AM REQUIRED TO GIVE YOU, THE IABS:

TLDR; 
IFIF YOU DON’T WANNA 
SIGN A BUYER’S REP 
AGREEMENT, YOU’RE 
NOT MY CLIENT AND 
I’M NOT LOOKING OUT 
FOR YA! #YIKES



A QUICK LOOK AT THE PROCESS



YOUR BUDGET (HOW MUCH YOU WANNA SPEND)
You can get a pretty good idea of what you can afford by checking out online mortgage 
calculators and playing with numbers until you get to your ideal monthly payment. The 
variable you can’t control is the interest rate. Until you are working with a lender, just 
google your local market’s going mortgage rate and remember that rates depend on many 
factors, such as down payment amount, loan term, loan type (conventional, FHA, VA, 
USDA), and sometimes even the lender. It’s a good idea to start shopping around very 
early on and establish a lender relationship that you trust and feel comfortable with. 

Earnest Money
estimate 1% of purchase 

price

General Inspection
approx. $500

Option Money
vvaries, estimate $200

Closing Costs 
estimate 2% of
   purchase price

Portion of prepaid 
taxes or HOA fees

TThese estimates are just that, es-
timates. When you have a lender 
and a general idea of location, it 
is easier to exactly calculate 
these numbers.

COMMON UPFRONT 
COSTS: You don’t have to put 20% down on a home like 

our parent’s used to! There are loans available 
with little (talking 3.5%) and even NO downpay-
ment. There may even be local programs that 
offer down payment assistance (they give you the 
money for free). 

Putting less money down upfront will give you a 
higher monthly payment because you have to pay 
a larger loan amount and because you usually pay 
more in interest. Mortgage insurance is also 
commonly required on loans with less than 20% 
down.

AA loan o cer is who you want to connect with to 
help answer these questions and guide you. 

Deciding how much to put down...



EXACTLY WHAT IS IN A MONTHLY HOUSE PAYMENT

WHAT DO YOU WANT YOUR TOTAL MONTHLY PAYMENT TO BE?
     $
HOW MUCH ARE YOU PUTTING DOWN? 
     $

Interest on the loan

Homeowner’s insurance

Principal of the loan

Mortgage Insurance

Property taxes

*This is just a pie chart I made up. These are 
not actual percentages of each category.

WHAT GOES INTO A 
MONTHLY HOUSE
PAYMENT?



FINDING A LENDER

WHAT IF I’M A CASH BUYER?
That’s great! Just be ready to provide proof of funds when you want to put in an offer. 

As your realtor, I can provide lender referrals for you. You can also contact your bank, local 
credit unions, private mortgage banks, and independant loan o cers. Ask friends and 
family who they used to help with their home loan. You want to make sure this is a person 
you feel comfortable with, as you are about to send them all of your most intimate identity 
and financial information.

• Copies of ID 

• Rental history proof if currently renting

• Mortgage statement if you are already in a mortgage

• DD 214 for veterans

START GATHERING YOUR PAPERS!

HERE’S A GOOD IDEA:
 Request your credit report from all 3 of the credit bureaous (Equifax, Experian, and 
TransUnion). Analyze each report for accuracy, and fix any errors you find!



START WITH WHERE YOU WANNA LIVE

Now we’re ready to really begin looking at houses! Start with knowing which parts of town and 
specific neighborhoods you want to live in. Consider schools, crime ratings, flood zones, and 
anything else important to you. 

DO YOUR RESEARCH:
TThe sites listed below have been helpful for my clients as they research neighborhoods. As a Re-
altor®, it is a violation of the Fair Housing Act (1968) for me to point you in the direction of “good 
schools” or “safe areas.” After you’ve done your own research, the next best thing to do is drive 
around the areas that interest you. Visit morning, noon, and nightimagining yourself living 
there. Are you comfortable? Happy? Feel at home? Visit grocery stores, parks, fitness centers, 
community and religious centers, and even restaurants! Think of it like trying on an outfit at a 
storeexcept you’re trying on a neighborhood in real life. 

www.niche.com/k12/rankings/
www.greatschools.org/
www.schooldigger.com/

www.houstontx.gov/police/cs/

www.harriscountyfemt.org/
flood.walterpmoore.com/

Schools
Crime

Flood Zones

https://www.harriscountyfemt.org/



PLANNING YOUR DREAM HOME

WHAT IS everything YOU WANT IN YOUR NEW HOME?
________ # bedrooms
________ # bathrooms
________ # floors
________ # square feet
________ $ HOA/mo

______________________ type of flooring
______________________ floorplan concept
______________________ yard space
______________________ year built
______________________ gas/electric

Goa have Nice to have



LIVING YOUR BEST HGTV DREAM

IT DOESN’T TAKE LONG FOR THE ALL THE HOMES YOU SEE TO BLUR 
TOGETHER. TAKE NOTES, TAKE PICTURES, AND ASK QUESTIONS.

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

ADDRESS:                                                                                               PRICE:                                                                         OVERALL:

LOVED:                                                                                                    HATED: 1 2 3 4 5 6 7 8 9 10

*make copies of this page to make your life easier



PUTTING IN AN OFFER

REVIEW COMPARABLE MARKET ANALYSIS
DECIDE WHAT PRICE YOU ARE COMFORTABLE WITH
SUBMIT OFFER WITH CHELSEA (YOUR REALTOR®, DUH)

How much should you offer?
I
I will provide you with comparable home sales to determine a best offer strategy for you. We’ll 
take a look at things like the percentage of sold price to list price, days on market, and all other 
relevant sales data for the recent comparable home sales.

You’ve found the house you want, and it’s time to put in an offer! Wahoo! We submit an offer in con-
tract form. The seller will give us one of three responses: acceptance, rejection, or counter offer.



UNDER CONTRACT 

OPTION CHECKLIST
-General Inspection
-
-Special Inspections?
-
-Lender has been notified
-
--Home insurance research
-
-Utilities research
-
-Renovation/Remodel quotes
-
-Any re-negotiation plans?
--

DATES TO REMEMBER
__/__/__ Earnest & Option   

checks due
__/__/__ Option ends (at 5PM)
_ 
__/__/__ Inspection
_
__/__/__ Appraisal
__
__/__/__ Closing!
_
__/__/__ 
_
__/__/__ 
_
__/__/__ __/__/__ 
_
__/__/__ 

After the seller and you agree on a contract, you’ll write a check to the title company for the ear-
nest money and you’ll write a separate check to the seller for the option money; Both checks 
are due within 3 days.

Now we take a deep look into the house and make sure it’s the house you think it is! This is when 
you’ll get inspections done and see if there are any necessary repairs. It’s also a good idea to 
start shopping home insurance and get quotes for any renovations or remodeling you antici-
pate. At the end of the option period, you can walk away for any reason, renegotiate, or contin-
ue with the purchase. If you walk away, your earnest money is returned to you, and the seller 
keeps the option money

THIS IS NOT SHOPPING TIME. DO NOT BUY A CAR, A DIAMOND, OR NEW FURNITURE. DON’T 
USE YOUR CREDIT CARDS MORE THAN USUAL. DON’T CHANGE YOUR CREDIT OR FINANCIAL 
STANDING IN ANY WAY OR YOU MAY LOSE YOUR FINANCING...AND THE HOUSE!



FINANCE PERIOD (JUST WAITING NOW)

Your lender is ordering the appraisal and generally getting the loan approved. Pretty much, your 
lender wants to make sure that they want to buy the house at the price you’re buying it at too.

The title company is ordering the survey and performing the title search to make sure there are 
no other claims to ownership or liens on the property.

“Clear to Close”
We are waiting for these three final words! We’ll have our final walk-through at the house to make 
sure any repair requests have been completed and eveyrthing is as it should be. 

WHAT HAPPENS AT THE CLOSING TABLE
You sign approximately 345 pieces of paper.

You get the keys.
We take pictures for the ‘gram.
YOU OWN A HOUSE NOW!!!



THANK YOU! WANT MORE STUFF?

I hope you feel less stress and more excitement towards your home buying process! My goal is to 
empower you with knowledge and arm you with the tools to have as smooth of a real estate  expe-
rience as possible.

It is completely my pleasure and honor to help you, if you have any questions or need additional 
information, call or text me anytime: 281.610.3719

If phone-talking isn’t your thing,  send me an email at hello@chelsea-realtor.com

And, if you’re not ready for more human-interaction yet, I have even more resources available to 
help you at www.chelseaisyourrealtor.com




